John Jones
1234 Smith Drive Charlotte, NC 28078 

Cell: 704.657.1234 - Home: 704.992.1234
john@jones.com 
www.linkedin.com/in/johnbinkley
Award Winning, Nationally Ranked, Sales & Sales Management Professional 
“John exceeds expectations in everything he does. There isn't a better sales professional in the country that knows how to treat his customers well by solving their problems and fulfilling their needs. His work ethic is second to none and he has proven countless times that honest and ethical behavior produces great results.” 
Jeff Peterson, President, ABC Company 

Former Supervisor 
Business Experience

W.W. Grainger, Inc. – Lake Forest, IL 






4/2009 to 9/2011
W.W. Grainger, Inc is the number one Maintenance, Repair and Operations Supplier in the United States with over 450 locations, 18,000 employees, 900,000 products and $7.2 Billion in Annual Revenue.

Corporate Sales Manager (Charlotte, NC) 

· Promoted to Corporate Sales Manager 
· Generated $6,120,488 in Revenue first 100 days; 10.5% increase in sales over prior year
· Responsible to grow annual sales to $17.5 million across 9 Fortune 500 Corporate Accounts in 9 months
· Provided National Strategic Sales Leadership to over 100+ Field Sellers and Internal Support Team 
representing E-Commerce, Marketing, Legal, Contracts, Proposal Formation, Information Technology, 
Marketing, Sales Operations, and Finance 

Sales Account Manager (Charlotte, NC)
· Developed and Implemented Strategic Consultative Sales Strategy turning fledgling territory from 
55% of Quota to 142% of Quota in 12 months
· Generated $2,342,131 in Sales in 2010 at $ 576, 967 above Quota equating to 133.69% above plan 

· Ranked top 4% of Commercial Account Managers nationally qualifying for 2010 Annual Achievers Club 
Management Recruiters International / MRINetwork – Racine, WI Franchise 

9/2002 to 4/2009
Management Recruiters International, Inc. is one of the world's largest recruitment organizations with more than 1,100 offices in over 35 countries and annual billings of $500 million. Management Recruiters of Racine Inc. is an independently owned and operated franchise established in 1981 that has been ranked top 1% out of 1100 MRI offices globally  for over 10 years.
Vice President - Sales & Recruiting (Charlotte, NC) 
· Launched Satellite Office in 2006; ranked #1 out of 4 other MRI-Racine Satellite Offices 2006, 2007, 2008
· Elevated to the position of Vice President and Board Member 1/2009
· #1 MRI-Racine Individual Sales Performer out of 30 Recruiters 2006, 2007 & 2008 
· #1 MRI Sales Performer Nationally 2007 & 2008 out of 500+ Manufacturing Vertical 
· Top 10 MRI Sales Performer Nationally Overall out of 5,000 - 2007
· Top 2 % MRI Sales Performers Nationally and Globally 2006, 2007 & 2008 out of 5,000 
· Provided Leadership to team of Affiliate Partners, Fulfillment, Administrative and Research Support 
Principal, Manager - Sales & Recruiting (Racine, WI)
· Responsible for Hiring, Training,  Leadership & Management of staff of 11 direct and 30 indirect reports
· #1 MRI-Racine Individual Sales Performer out of 30 Recruiters 2004

· Regional Rookie of the Year 2003 (out of 100); Top 5 in Region (out of 400) 2003, 2005
· Top 2% Individual Sales Performer Nationally and Globally 2003, 2004, & 2005 out of 5,000 
· Developed and implemented Sales, Training, Marketing, Advertising, Recruiting, Fulfillment, Operations 
· Record breaking revenue in 2004 and 2005
John Jones
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ProBusiness Inc. (Acquired by ADP) – Pleasanton, CA




9/2000-9/2002

A $500M (market evaluation) provider of human resource technology, payroll services, tax services, comprehensive outsourcing, web self-service and benefits administration to large businesses; $168.2 Million -  2002 Revenue ; Acquired  by ADP for $500 Million. 
National Sales Account Manager (Territory – Upper Midwest)
· Provided Leadership to Sales Engineers, Implementation Team Members, Administrative and Marketing Support

· Consultative Sales to C-Level Executives on achieving multimillion R.O.I. by using our services
· Secured $12M in new business commitment  (implementation costs/ recurring revenue projection)
· National Rookie of the Year 2001; Presidents Club 2002 
Morganworks.com/Morgan International – Chicago, IL




9/1999-9/2000
A start-up business providing retained executive recruiting, staff to mid-level contingency recruiting, web based recruiting technology, and internet recruiting
Vice President of Sales and Principal

· Assisted in the raising of $10M in venture capital in 90 days 
· Hired, Trained, and Led national Sales staff of 14

· Assisted in the building of company from 6 employees to over 80 employees in 9 months

· Secured $5.7M in new business commitment in 6 months
Searle - Skokie, IL









6/1993-9/1999
A $1.6B pharmaceutical division of Monsanto that manufactured, marketed, and sold prescription pharmaceuticals.
Sales Representative 
· Turned around last place territory to top 5% nationally (out of 850) in 12 months

· Southwest Region Rookie of the Year 1993(out of 80+ reps)
· #1 sales rep in district (out of 15) 1993, 1994, and 1995
· Pro Club Recipient 1994 and 1995 (recognizes top 7% of national sales force out of 850)
Education















Master of Business Administration, University of North Carolina - Deerfield, IL 1998 (3.48 GPA) 

Bachelor of Science in Communication, The Ohio University - Athens, Ohio 1993    (3.00 GPA)

Personal Information













Hobbies and Interests: 
Spending time with Family, Sports, Physical Fitness, Reading, and Music
Community Involvement: 
Rotary International Member, Charlotte Chamber of Commerce Board Member, Youth Football Coach, Cub Scouts Leader,  Church Youth Leader,  Active Church Member, North Carolina Technology Association Member, Youth Leadership Link Sponsor 
Demographics: 

U.S. Citizen; 40 years old; Excellent Health; Married for 14 years; 2 elementary aged 




children; adoption in process
Excellent Professional References
